
© 2010 Nest Builder Financial Advisors, Ltd. 4th Quarter 2010 Vol019. 
www.NestBuilderFinancial.com  

All rights reserved. 

We wish you a happy and healthy holiday 
season with time to reflect, and enjoy 
family, friends and the good things in 
your life. 

 
“News from the Nest” 

 
Welcome to our quarterly newsletter.  We 
want to make this meaningful for you, so 
please call 847-245-7483 or email us at: 
Mary@NestBuilderFinancial.com with your 
suggestions or comments. 
 
Recently 
We held two workshops – one was on 
Financial Basics that described concepts such 
as risk and reward, compound returns, and 
inflation; terminology and building a 
spending plan.  The second workshop was 
about IRA and Roth IRAs: pros and cons, 
Roth IRA conversion opportunities and tax 
implications. We will do these and additional 
workshops early in 2011 on long-term care 
issues and executor’s boot camp.  Please drop 
us a line if you’d like more information about 
our complimentary workshops.  
 
Common Cents  
Since the financial panic started over 2 years 
ago more people from all walks of life have 
been stretching their dollars.  Coupon use had 
been steadily declining until 2006 but due to 
the difficult economic conditions, coupon use 
has risen dramatically fueled even more by 
the use of online coupons.  
 
Special deal sites such as www.groupon.com 
offer a deal of the day which is generally 
about ½ off of a specific proprietor’s product 
or service.  Note the expiration dates!  People 
of all means are using coupons and 
comparison shopping to get the best value for 
the items they want or need to purchase.   
 
To get more ideas on combining sales and 
coupons to save even more, read The Coupon 
Mom’s Guide to Cutting Your Grocery Bill 
in Half by Stephanie Nelson. 
 

 

 
Handy Tip  
If you are considering buying an annuity (or 
you know someone who is), you owe it to 
yourself to ask tough questions prior to 
committing your hard-earned money.  
Annuities can be a good investment – if it’s 
the right product for your circumstances and 
the associated fees don’t put too much of a 
drag on returns. Buyer beware: Jane Bryant 
Quinn refers to the newest tax-deferred 
annuities as “notoriously expensive for 
consumers” and a “manna from Heaven for 
advisors”.  See this MarketWatch article for 
more considerations and don’t rush into this 
decision.  Otherwise, you may be tying up 
your money for years or pay a penalty if you 
need the money sooner. 
http://www.marketwatch.com/story/what-to-
ask-before-buying-an-annuity-2010-11-04 
 
Dear Mary,  
My husband and I both work and feel we’ve 
been doing a good job of saving for the 
future.  We have accumulated a significant 
amount of cash outside of our retirement 
accounts and are holding it in several 
different banks to keep it FDIC insured.  
However, we would rather limit the number 
of banks we work with.  Do you have any 
suggestions?            Signed, Greta Greenback 
 
Dear Greta Greenback, 
 
The FDIC web site has a number of examples 
that show how you can have multiple 
accounts at an FDIC-insured bank and exceed 
the $250,000 limit.  One example shows a 
family of 4 with $3,000,000 insured at one 
bank using various “ownership categories”.  
The site also has a tool called EDIE to help 
show how much you can deposit in one bank   
and still be FDIC-Insured.  Go to EDIE at: 
 

https://www.fdic.gov/edie/index.html  
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Long-Term Care Planning 
 
We recently attended an industry conference about long-term care planning strategies presented 
by long-term care specialists MAGA Limited.  We have invited MAGA to speak at our upcoming 
complimentary workshop on Saturday morning, January 15, 2011.  Please contact us if you would 
like more information. 
 
When we first recognize that a loved one, a parent for example, needs help, we may step in and 
do the little things without much difficulty.  Over time, however, the ailing person may need 
more and more assistance and often caregivers continue their role to the detriment of their own 
health and finances before seeking additional assistance or ultimately turning over the day-to-day 
care to professional caregivers.   
 
It is emotionally trying being involved with decisions about someone else’s care, and added to the 
complexity of emotions is the reality of the financial implications.  The person needing care may 
want to “save the money for their children or grandchildren” and make do without care that 
would make life easier for them and their loved ones.   
 
How can you plan for possibility that you or someone dear to you may need more help?  We’re 
living longer than ever before and requiring more care as we age.  According to Joel Crabtree at 
Hillcrest Nursing Home in Round Lake Beach, the average stay of patients there is 3 ½ years.  
Medicare does not cover long-term care costs, other than a very limited number of days, so 
consider self-funding or long-term care insurance options to protect your estate for your family.   
 
We will provide a complimentary consumer’s guide to long-term care insurance at the workshop.  
 
 
 
 
We appreciate that your time is valuable.  If you do not want to receive newsletters in the future, 
please let us know.  We will promptly remove you from our newsletter mailing list. 
 

OR 
 

If you’d prefer to view future newsletters online, please send us your email address.   
We do not share your contact information with others. 

�

�

"Resolve to be tender with the young, compassionate with the aged, 
sympathetic with the striving, and tolerant with the weak and the wrong. 

Sometime in your life you will have been all of these.” 
 

Dr. Robert H. Goddard 
 
 

Nest Builder Financial Advisors, Ltd.  is a fee-only firm that offers 
financial planning services and objective investment advice.  We are not 
affiliated with mutual fund or insurance companies and do not receive 

commissions to promote their products. 
 

Mary Erl, CFP® 


